Programme | Monday, April 19, 2010

08.15 Registration

09.00 Chairman’s opening remarks
Tarek Elrefai, Managing Director & Head of Client
Management, MEA, BNY Mellon

09.10 Keynote address: Accessing a dynamic market
Waleed Al Wohaib, CEO, International Islamic Trade
Finance Corporation (ITFC)
* Assessing the effects of the recent stimulus package in

aiding trade

Attempts to move away from oil dependency and
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Outlining the latest challenges faced
- competitive, shariah-compliant products
* Considering how IF values/principles have proved
comforting for investors in ‘weathering the storm’
* The role of IT in Islamic Banking

Legal and regulatory obstacles within the marketplace

Vince Gordon, Managing Partner & Head of Middle East

Financial Services, Reed Smith

* Addressing the challenges faced in adopting local laws
to market economies

e Transparency issues: reassuring investors of a level
playing field

* Ensuring greater clarity in legal and regulatory systems
when dealing with creditors

BNY Mellon

12.40 Lunch

14.00 Case study: Regional initiatives for increasing national

exports

Saleh A Al-Addad, Director, Marketing & Information,

Saudi Export Program (SEP)

e Examining the role of SEP in increasing GDP through
promotion of non-oil exports

* Implementing government initiatives to improve
production quality and export volumes

* Provision of guarantee/insurance facilities needed to
increase competitiveness

14.30 Liquidity concerns and challenges in treasury

management

Alan Verschoyle-King, Managing Director & Head of

Treasury Services Europe, Middle East & Africa, BNY

Mellon

Arup Roy, Head of Transaction Banking, The Saudi British

Bank (SABB)

¢ Optimising working capital processes to manage risk
and maintain efficiency in a complex region

* Application of best practice to meet international
standards and reassure potential partners

e The impact of Basel Il on trade financing within the
Saudi Arabian market and beyond

¢ How is the planned adoption of the petro currency likely
to affect cash management in the region?

15.15 Networking break

15.45 Aligning technological solutions with trade finance
demands

Digby Bennett, Regional Sales Director, ME, Africa &
Australia, China Systems

* Maintaining standards and maximising efficiency in the
supply chain

sessing ISO’s role in defining messaging standards

discussion: Comparing the market in terms of
risk
or: Anil Berry, Regional Manager, GCC, Euler

olmes, Associate Director, Special Risks, Miller
e

s EI-Gazzah, Operations Director, Islamic

ation for Insurance of Investments & Export Credits

growing leverage of Saudi companies and

bsequent impact on risk assessment

acking increases in risk premiums in line with the

global credit insurance market

* Breaking down barriers to ensure greater sharing of key
financial information

* Benefits of (relative) safety provided by national wealth
accumulated during the commodity boom

17.00 Closing remarks followed by evening reception

hosted by
A~
<
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Delegate 1 Delegate 2
Title (Please tick) Mro Mrs o Ms o Miss o Dr o Title (Please tick) Mro Mrs o Ms o Miss o Dr o
First Name First Name
Last Name Last Name
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I can confirm that | have read and agree to the terms and conditions below.

Payment Details

I can confirm that | have read and agree to the terms and conditions below.

Pricing Details

[J Please invoice me for this event

[0 Payment enclosed

Booking code:

Credit card:
Please tick credit card type
(NB: We do not accept American Express credit cards)
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Card Number
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Cardholder’'s name

4 easy ways to register

Complete the form
above and fax back to
+44 (0) 20 8772 3528

Email:
events@exportagroup.com
or visit www.exportagroup.com

Terms & conditions:
1. Bookings can be submitted at any stage prior to the event, subject to availability.
2. Payment must be received in full prior to the conference.
3. All speakers are correct at the time of printing, but are subject to variation without notice.
4. If the delegate cancels after the booking has been accepted, the delegate will be liable for
the following charges:
¢ Cancellations notified over 14 days prior to the event will incur an administration fee of
10% of the full amount.

US$950 [
US$650

Conference fee

Corporate fee for exporters/
importers of physical goods

The first 20 exporters/importers of physical goods registered
will gain complimentary access to the conference

Early booking discount 10% discount [

(I am booking before March 22, 2010 and would like
to claim a 10% early booking discount)

Multi-booking discount 20% discount (]

(20% off second or any subsequent booking received from
the same company and office booked at the same time)

Can’t make the conference? US$300 [

Conference delegate pack, comprising all speaker
presentations and bios in both hard copy and online formats

wnne (1100 w0 101/ 10

M M Y Y
Cardholder’s signature
Telephone: Post:

+44 (0) 20 8673 9666 Exporta Events

3c Hillgate Place,
London SW12 9ER, UK

* For cancellations received less than 14 days prior to the event, the full delegate rate
must be paid and no refunds will be available.
5. All bookings submitted by e-mail, fax, post or over the telephone are subject to these
booking conditions.
6. All cancellations must be received in writing.
7. Exporta Publishing & Events Ltd will not be held liable for circumstances beyond its control
which lead to the cancellation or variation of the programme.



