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08.30 Registration

Regional Outlooks

09.15 Africa 
 Ian Stern, Director, Structured Commodity  
 Finance, Calyon
  
09.40 Middle East 
 James Howarth, Deputy Director of Middle
 East & North Africa Division, Exclusive  
 Analysis

10.05 Eastern Europe & CIS
 Rudolf Putz, Deputy Director, Financial  
 Institutions Unit, EBRD

10.30 Asia
 John Turnbull, Global Head of Structured  
 Trade & Commodity Finance, 
 Sumitomo Mitsui Banking Corporation
 
10.55 Networking break

Market Observations

11.25 Twin shocks: 
 commodities and the credit crisis
        Paul Schuilwerve, Global Head of   
 Commodities, Fortis
 • Derivatives as fi nancial weapons of mass  
  destruction 
 • Sub-prime crisis impact timeline 
 • Liquidity and solvency in commodity  
  markets 
 • Economic downturn and contagion for  
  commodities 
 • Will restricted credit lead to an   
  Armageddon? 

11.55 Structured trade fi nance and 
 the credit crunch 
        Celia Gardiner, Partner,
 Watson Farley & Williams
 • Trends in trade fi nance structures before  
  the credit crunch
 • Effect of reduced bank liquidity: 
  fl ight to structure?
 • Effect of Basel II capital adequacy  
  requirements on trade fi nance   
  transactions
 • Examples of recent transactions

12.25 Panel discussion: how have insurance  
 and reinsurance been affected?
 Chairman: Andy Lennard, Vice-President,  
 Product Strategy & Acquisitions, Texel  
 Finance
 Nick Ayres, Senior Production & Marketing  
 Broker, Benfi eld
 David Neckar, Product Development  
 Director, Willis
 Andrew Underwood, Head of Political Risks,  
 Hiscox
 
13.00 Lunch

Response & Opportunity

14.00 Alternative liquidity and bespoke  
 instrumentation
 James Parsons, Portfolio Manager,  
 BlueCrest Capital Management
 • Identifying the constraint: risk, capital, or  
  funding cost?
 • Sources of alternative risk cover, capital,  
  and liquidity
 • Setting up the relationship
 • Using the right instrument for the job



14.30 Releasing capital using trade
 Peter Sargent, Director, International 
 Trade Finance, ANZ
 • Working capital and trade fi nance: an  
  alternative to more traditional forms of  
  liquidity? 
 • Managing corporate cashfl ow using  
  trade techniques
 • Squeezing the liquidity value from  
  supply chains   

15.00 Networking break

15.30 Opportunities for structuring using  
 trade fi nance techniques post credit  
 crunch
  Geoffrey Wynne, Partner & Head of Trade  
 & Export Finance, Denton Wilde Sapte
 • What history teaches for the future of  
  trade fi nance structuring 
 • Risk analysis and its place in trade  
  fi nance 
 • Will it be more of the same or just more? 
 • Use of trade fi nance structuring outside  
  conventional trade transactions 
 • How to read warning signs early on  
  and what to do

16.00 Panel discussion: weathering the  
 crunch – where now ?
 Chairman: James Parsons,   
 Portfolio Manager, BlueCrest 
 Capital Management
 Jeffrey Blum, Director, Interlink   
 International Trading (UK) Ltd & Visiting  
 Professor to World Maritime University  
 Sweden & Shanghai Maritime University
 Charles Carlson, Global Head, Structured  
 Export Finance, Standard Chartered Bank
 Adnan Ghani, Global Head of Trade,  
 ABN AMRO
 Gilles Sayer, Head of Asia & Central Asia,  
 Global Structured Commodity Finance,  
 Calyon
 Paul Schuilwerve, Global Head of   
 Commodities, Fortis
  
17.00 Close of conference

Exporta Publishing & Events Ltd provides a complete 
information service for the global trade, commodity 
and export fi nance community – through our bi-
monthly journal, Global Trade Review (GTR), via our 
regular news email service, our annual directory 
The GTR Directory, and with many focused and 
specialised conferences and workshops each year.

Exporta also publishes emeafi nance, the new journal 
on corporate fi nance in the EMEA region.

Exporta approaches the market from an objective 
and fresh perspective. We are an independent 
publishing house that understands the needs and issues 
facing practitioners in our market – the corporates, 
bankers, lawyers, insurers, brokers and others. 

Our experience and contact base within this market 
is unrivalled. We believe that focus and experience 
are the keys for delivering quality events and 
publications.

For information or to receive your free copy of 
GTR email info@exportagroup.com Visit: www.
exportagroup.com

Event details at a glance

Date:  May 21, 2008 
To book: Tel: +44 (0) 20 8673 9666
  Fax: +44 (0) 20 8673 8662
Email: info@exportagroup.com
Website: www.gtreview.com

Venue: Lansdowne Club
  9 Fitzmaurice Place
  London, W1J 5JD
  United Kingdom
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Delegate 1               Delegate 2

Title (Please tick)  Mr            Mrs            Ms             Miss

First Name  

Last Name

Job Title

   

Organisation

Address   

  

Postcode

Telephone   

Email D1

D1 Signature

I can confi rm that I have read and agree to the terms and conditions above:

Please invoice me for this event

Payment Details

Pricing Details - All prices are subject to VAT 17.5%

Payment enclosed 
(cheques should be made payable to Exporta Publishing & Events Ltd)

Credit Card:
Please tick credit card type - 
(NB: We do not accept American Express)

Card number:

Exp. Date

M      M            Y        Y

Cardholder’s Name: Cardholder’s Signature:

4 easy ways to register

Complete the form above 
and fax back to

+44 (0) 20 8673 8662

Email: 
sales@exportagroup.com

or: www.gtreview.com

Telephone:
+44 (0) 20 8673 9666

Post:
Exporta Events 

3c Hillgate Place,
London SW12 9ER, UK

V2N No:

Conference fee  £499 

Early booking discount 10% discount
(I am booking before May 1, 2008 and would like 
to claim a 10% early booking discount)

Multi-booking discount 10% discount
(10% off second or any subsequent booking received 
from the same company and offi ce booked at the 
same time)

Can’t make the conference? £200 
Conference delegate pack, comprising all 
speaker presentations and bios in both hard copy and 
online formats

Terms & Conditions:
1. Bookings can be submitted at any stage prior to the  
 event, subject to availability. 
2. Payment must be received in full prior to the 
 conference.
3. All speakers are correct at the time of printing, but  
 are subject to variation without notice.
4. If the delegate cancels after the booking has 
 been accepted, the delegate will be liable for the 
 following charges:
 • Cancellations notifi ed over 14 days prior to the   
  event will incur only an administration fee of £50. 
 • For cancellations received lessthan 14 days prior  
  to the event, the full delegate rate must be paid  
  and no refunds will be available.
5. All bookings submitted by e-mail, fax, post or over the  
 telephone are subject to these booking conditions.
6. All cancellations must be received in writing.
7. Exporta Publishing & Events Ltd will not be held liable  
 for circumstances beyond its control which lead to  
 the cancellation or variation of the programme.


