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3rd Annual Event

China Trade & Export

Finance Forum 2006

Day One - Monday, June 19

09.00

09.45

Registration

Chairman's opening remarks
Astar Saleh, Asia Pacific Head of Structured and
Network Trade, JPMorgan

Economic Outlook

09.55

10.30

11.00

Global and Asian trade trends
Carl Walter, Managing Director and Chief Operating
Officer, JPMorgan

China’s economy: turning down the heat

James McCormack, Senior Director, Head of Asia
Sovereign Ratings, Fitch Ratings

e Short-term growth prospects

e Medium-term structural growth drivers

e The state of the banking system

* How important is the export sector?

® Has a ‘hard landing’ been avoided?

e |ssues surrounding US/EU relations

Networking break

Legal Issues

11.30

12.00

12.30

Legal risks for traders and bankers trading in China

Robert Parson, Partner, Trade Finance Team, Clyde & Co

e Control over goods: how to get it and keep it

e Contracting and payment techniques to avoid trouble
e Distribution business: the legal path ahead

e Key recent issues in China trade

Chinese exporters: doing business in the EU; the

regulatory dimension

Philippe Ruttley, Partner, Competition and Regulatory

Team, Clyde & Co

e Market behaviour: staying on the right side of the
competition rules

e Mergers and takeovers: the ground rules

e Antidumping and unfair trade measures

e Enforcing rights in EC courts and arbitrations

Lunch

Financial Environment

14.00

Transforming Asia’s trade finance landscape

Astar Saleh, Asia Pacific Head of Structured and

Network Trade, JPMorgan

e Trade financing trends: opportunities and challenges

e Growing intra-Asia trade dependencies:
The China-India factor

e Understanding various risk mitigation tools and
financing options available within the global
financial markets

e Case studies: customising trade finance terms and
solutions

Insurance Solutions

14.30

15.00

15.40

16.10

Working with banks to develop trade finance in China
Ma Wanijin, Director, Business Development
Department, Sinosure

Political risk and structured trade credit in Asia
Julian Edwards, Head of Product Line,
Political Risk and Credit, and

Steve Capon, Head of Country and Credit Risk
Management, Ace Global Markets

e Examples of product application

e Underwriting trends

e Ace in Asia

e Future product developments

e South-south flows

e \What next for China and Asia?

Networking break

Solutions for the order-to-cash cycle
Uday Gobind Mahtani, Managing Director, Smyth Asia
e \What are the risks in the order-to-cash cycle?
e Solutions for risks within each stage of the cycle:
- Pre-shipment
- Post-shipment and pre-payment
- Collections of normal and problem accounts
receivable
e Tailored solutions for unauthorised customer deductions
and deteriorating credit quality of customers
e Case studies and examples for each stage of the order-
to-cash cycle



16.50

17.30

A broker's view of trade credit and political risk for

China and Asia

Jeremy Hampshire, Managing Director, Trade Line

e Broker's role and risk management

® How trade credit supports trade finance: what bank structures

e How political risk insurance supports trade finance: what
bank structures

e Examples and claims

Chairman's closing remarks followed by evening
reception

Day Two - Tuesday, June 20

China's External Relations

09.10

China and Brazil: increasing trade relations between
complementary economies

Daniel Covre, Representative, Banco Itau BBA
Shanghai Representative Office

¢ Brazil's economic outlook and financial system

e Foreign direct investment in Brazil

e China and Brazil trade flow: strengthening the partnership
e Brazilian exports to China: diversifying the portfolio

e China exports to Brazil: fast growth

Corporate Views

09.50

10.20

10.50

11.20

The emerging dominance of China on the world

market for scrap metal

Stephen Hartwell Greer, Chief Executive, Smorgon
Hartwell Recycling

e \What are the flows?

e \What does this tell us about the industrial changes in the world?
¢ \What new and related trade flows can we expect in the future?
e How is this trade financed and managed?

Networking break

Using Chinese authorities-backed financing for the
telecom sector

Pascal Serre, Trade & Project Finance

Director, Alcatel Asia Pacific

e Structures in place, roles of the different agencies

e How can it be improved?

e Evaluating different financing tools available for Chinese exports

Equipment and technology import to China

in the 21st century

Liu De Bing, Vice-President, China National Technical
Import & Export Corporation

Local Financing

11.50

Local Rmb financing of trade in China
Chen Wenyi, Head of Trade Finance, Bank of China

Financial Solutions

12.20

12.50

14.00

14.30

Trade outsourcing and the supply chain

Tommy Chan, Vice-President, Head, Asia Trade
Services Product Management, and

Zeno Chow, Vice-President, Head of Asia Corporate
Trade Sales, JPMorgan Treasury Services, Asia

e US global supply chain behaviour and trends

e Challenges to Asia vendors

e Risk mitigation solutions

e Enabling vendors to focus on their core business

Lunch

Forfaiting: an alternative financial tool

Holger Kebernik, Managing Director,

China Trade Solutions

e \What is forfaiting and how to use it

e Why is forfaiting needed in China?

e Export insurance: complementary or competition for
forfaiting?

e Case study

The inevitable progression to corporate centric

multi-banking

Claire Buchanan, Senior Vice-President, Global Field

Operations, Bolero

e \Why is this happening?

e \Who benefits?

e \Why a large commodity multi-national did this in the LC world

e Changing the rules in Open Account - the benefit to the
Asian Exporter

Advisory View

15.00

15.30

An inside view: one advisory house's China experience
David Sullivan, Chief Executive Officer,

Trade Finance Corporation Limited

e General observations of the Chinese trade market

e Barriers to trade

e | egal and regulatory environment

¢ \Who to trust and who not to

e Outlook and potential

Chairman's concluding comments and close of
conference, followed by networking break



Event detalls at a glance

Event Details

Date: June 19-20, 2006

To book: Tel: +44 (0) 20 8673 9666 | Fax: +44 (0) 20 8673 8662
Email:  info@exportagroup.com

Website: www.gtreview.com

Venue: The Westin Shanghai, China

Travel & Accommodation

Please reserve your room directly with the hotel.

Contact: Rachel Luo

The Westin Shanghai;

Bund Center

88 Henan Central Road

Shanghai 200002, China

Tel: +86 21 6335 1888 Ext 7521 | Fax: +86 21 6335 2772
Email: rsvns-shanghai@westin.com
www.westin.com/shanghai

Delegates are responsible for the arrangement and payment of
their own travel and accommodation. A preferential rate has
been negotiated for you at The Westin Shanghai.

Upon registration a booking code will be provided so you may
take advantage of the discount.

Event Location

Visas

Delegates are responsible for obtaining the correct visa, if
required, for entry into China.

If, however, you need a letter of invitation for your application, we
are happy to arrange this for you. Please contact the event
manager at +44 (0) 20 8673 9666 or email
info@exportagroup.com with all passport details.

Genporta

Exporta Publishing & Events Ltd provides a complete information
service for the global trade, commodity and export finance
community — through our bi-monthly journal, Global Trade Review
(GTR), via our regular news email service, our annual directory The
GTR Directory, and with many focused and specialised
conferences and workshops each year.

Exporta approaches the market from an objective and fresh
perspective. We are an independent publishing house that
understands the needs and issues facing practitioners in our
market — the corporates, bankers, lawyers, insurers, brokers and
others. Our experience and contact base within this market is
unrivalled. We believe that focus and experience are the keys for
delivering quality events and publications.

For any information or to receive your free copy of GTR emall
info@exportagroup.com

Visit: www.exportagroup.com ® www.gtreview.com

Exhibition
& Sponsorship Opportunities

If you are interested in sponsoring or exhibiting at this event,
please contact Rebecca Morrison on +44 (0) 20 8673 9666

Can’t make the conference?

If you are unable to attend, you may purchase the programmme,
including copies of all available speaker presentations, speaker
biographies and a summary report. To order copies, please
complete and return the attached registration form.

Terms and conditions:

Multi-bookings discount: 10% off second or any subsequent booking received from
the same company and office — booked at the same time.
1. Bookings can be submitted at any stage prior to the event, subject to availability.
2. Payment must be received in full prior to the conference.
3. All speakers are correct at the time of printing, but are subject to
variation without notice.
4. If the delegate cancels after the booking has been accepted, the delegate will be
liable for the following charges:
e Cancellations notified over 45 days prior to the event will not incur a
cancellation fee.
¢ |n the event of a cancellation being between 45 and 30 days prior to the
event, a 20% cancellation fee will be charged.
e For cancellations received less than 30 days prior to the event, the full
delegate rate must be paid and no refunds will be available.
5. All booking submitted by e-mail, fax, post or over the telephone are subject to
these booking conditions.
6. All cancellations must be received in writing.
7. Exporta Publishing & Events Ltd will not be held liable for circumstances beyond
its control which lead to the cancellation or variation of the programme.



Lead Sponsor:
JPMorgan £

JPMorgan Treasury Services is a top-ranked, full-service provider of
innovative payments, collections, liquidity and investment
management, trade finance, commercial card and information
solutions to corporations and financial institutions worldwide. With
more than 50,000 clients and a presence in 35 countries, JPMorgan is
the world's largest provider of treasury management services. It has a
200-year legacy of commitment to clients.

Today, JPMorgan is redefining treasury management and reaffirming its
positon as a global leader in the industry. It offers clients the
perspective of a product innovator, thought leader and global financial
solutions provider. By moving beyond the boundaries of traditional
cash management services, JPMorgan is developing innovative
products, new end-to-end solutions and fresh approaches to solve the
most complex treasury management challenges.

JPMorgan's goal is to help clients save time, save money and compete
more effectively. Its commitment is to provide continued leadership in
support of clients, industry and communities into the future.

Crype&Co

Clyde & Co is one of the world's leading law firms in the field of
international trade and trade finance, advising traders, banks, shippers
and insurers on the full range of contractual, financial and logistical
issues encountered from negotiation to performance of a deal. With
over 400 lawyers operating in nine separate jurisdictions the firm offers
a truly international and focused trade expertise unrivalled in today's
market.

Clyde & Co represents many of the major banks, importers and
exporters involved in the China market and its lawyers have hands-on
industry experience in the oil, metals and soft commodity trades which
give clients an added edge in their business dealings.

The firm acts in structured, transactional and derivative deals each year
worth billions of dollars as well as being known globally as one of the
most aggressive and successful litigation firms in the international trade
arena.

China Trade Solutions Ltd started operations in July 2003.
Registered in Hong Kong and with a representative office in
Shanghai, it is a trade finance consulting company, specialising in
advising on all kinds of trade finance, as well as organising seminars
and training related to trade finance. With 16 years combined
employee experience in the trade business, China Trade Solutions
has an extensive knowledge of the global forfaiting, structured trade
finance and factoring markets.

The main focus of the company is to offer advice to Chinese
exporters and banks on the placement of various asset types and
receivables, and organisation of workshops on trade finance and
documentation issues, as well as advising European banks and
exporters on placement of Asia-specific risk.

Since beginning operations, more than US$500mn in trade
transactions have been handled. www.chinatradesolutions.net

&

ace global markets

ACE Limited is listed on the NYSE and has assets in access of
US$60bn generating over US$4bn in operating cashflow. ACE
has a global presence in over 50 countries and is rated
A+(Strong) by S&P and A+(Excellent) by AMBest.

The advantages of working with ACE are:

e Specialist Political Risk & Credit operation managed with
ACE Global Markets with experience in underwriting risks
in over 135 countries.

e Access to a market leader with strong capital resources
and a robust balance sheet.

e The ability to access long-term capacity of up to 10 years

¢ A partnership where we understand your business and
the global risk environment in which you operate,
becoming a trusted extension of your own risk
management team.

e A highly experienced and flexible team that can manage
and advise on the most highly structured and complex
programmes, who understand the intracacies of political
and credit risk.

e A dedicated country and credit risk management team.

e A leader in co-insuring with multilateral agencies.

smyth

The Smyth Companies, founded in 1906 in New York City, offer
a comprehensive suite of ‘best-in-class’ accounts receivable,
credit management, credit risk mitigation and collection services
using our Smyth AR Technology Suite, an advanced proprietary
web application for credit, receivables and trade deduction
management.

In addition to our powerful web-based databases that are an
industry standard for credit information and in-depth analysis on
the US retail sector, we provide our clients with effective
collection services, and credit management recruiting and
staffing expertise to meet their credit personnel needs. Our trade
credit group management division includes several trading
partner collaborations, and industry credit groups.

Smyth Trade Credit specialises in risk mitigation services that
include brokerage of credit and political risk protection on both a
whole-portfolio and single-buyer basis using traditional insurance
and capital markets to structure optimal solutions on a global
basis.

Our comprehensive services coupled with offices in New York,
New Delhi and Beijing provide our US and international clients
with in-country expertise to streamline operations and improve
financial performance with high value, expert outsourcing of
credit and risk management functions.

For additional information, visit Smyth on the web at
www.smythsolutions.com
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Delegate 1 Delegate 2

Title (Please tickk Mr [J  Mrs [J Ms [  Miss [ Title (Please tickk Mr ] Mrs [J Ms [  Miss []
First Name First Name

Last Name Last Name

Job Title Job Title

Organisation

Address

Postcode Country

Telephone Fax

Email D1 Email D2

D1 Signature

| can confirm that | have read and agree to the terms and conditions overleaf:

D2 Signature

| can confirm that | have read and agree to the terms and conditions overleaf:

Payment must be received
in full prior to the event

Payment details

Pricing details

[] Please invoice me for this event

0 Payment enclosed
(cheques should be made payable to Exporta Publishing & Events Ltd)

Credit Card:
Please tick credit card type

NB: We do not accept
American Express credit card

==
""?;._lt’.

] [———

VISA

Card number:

NB: Payment must be received in full before the event to secure your place

Conference fee US$1,350/£750 [

Conference fee for importers &
exporters

Us$650/£350 L

Early booking discount

(I am booking before April 28, 2006 and
would like to claim a 10% early booking
discount)

10% discount [

Can’t make the conference?
Conference delegate pack including
CD-Rom and hardcopy of all
presentations are available

us$4s0/£250 [

Expiry date: /
Cardholder's name: Cardholder's signature:
4 easy ways to register
(=] @
Complete the form Email: Telephone: Post:

below and fax back to
+44 (0) 20 8673 8662

sales@exportagroup.com
or: www.gtreview.com

+44 (0) 20 8673 9666 Exporta Events
3c Hillgate Place,

London SW12 9ER, UK



